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About the ITI

Our Mission
“... to promote and disseminate knowledge on all
aspects of implant dentistry and related tissue regeneration through education and research to the
benefit of the patient.”
Leading the Way in Implant Dentistry
The International Team for Implantology (ITI) is
an academic association that unites professionals
around the world from every field of implant dentistry and related disciplines. It actively promotes
networking and exchange among its membership
of currently more than 15,000. ITI Fellows and
Members regularly share their knowledge and
expertise from research and clinical practice at
meetings, courses and congresses with the objective of continuously improving treatment methods
and outcomes to the benefit of their patients.
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Foreword

In early May 2017, the ITI will be welcoming practitioners of implant dentistry from all over the world to
participate in the field’s most important event of the
year: the ITI World Symposium 2017.
With its umbrella theme ’Key factors for long-term
success‘, the ITI is referencing its dedication to evidence-based science that it has continuously applied
since the organization was established in 1980. New
and emerging methodologies and technologies form
the focus of this World Symposium and key opinion
leaders from all over the world have been invited to
make presentations.
The ITI World Symposium regularly draws large
audiences, among them a large proportion of the
organization’s 15,000-strong membership as well as
non-affiliated practitioners who take advantage of the
ITI’s extensive pool of knowledge and experience.

In 36 years, the ITI has built a reputation for scientific rigor combined with concern for the welfare of
patients. The organization focuses on the development of well-documented treatment guidelines
backed by extensive clinical testing and the compilation of long-term results. The ITI funds research
as well as Scholarships for young clinicians, organizes congresses and continuing education events,
and runs more than 600 Study Clubs around the
globe. The organization also publishes reference
books such as the ITI Treatment Guide series and
operates the ITI Online Academy, a peer-reviewed,
evidence-based e-learning platform with a unique
user-centric approach.
www.iti.org

The last ITI World Symposium in Geneva in 2014
drew an audience of more than 4,000. For the event
in 2017, we anticipate attendance of over 4,200. The
newly reconfigured congress center in Basel offers an
outstanding infrastructure for both participants and
exhibitors. Basel is a city of particular charm that is
very easy to get around and enjoy on foot. It is also
strategically positioned at the borders of Switzerland,
Germany and France, making it easy to access and a
perfect point of departure for further explorations of
Europe.
Do not miss this chance to reach out to your customers and take advantage of a tailor-made opportunity
to open up a dialog with them.

Be there!
Showcase
your offering!
Create
valuable
contacts!

Prof. Dr. David Cochran
ITI President

Prof. Dr. Daniel Wismeijer
Chair, Scientific Program Committee

Prof. Dr. Daniel Buser
Chair, Organizing Team
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Key Figures

Past Exhibitors

The ITI World Symposium is the most prestigious event in the field of implant dentistry. Its excellent reputation has
been achieved by continuously providing high level education delivered by some of the best in their field. It is the
ITI’s flagship meeting and the world’s largest implant dentistry event.
ITI World Symposium 2014:
Participants by region

Northern
Europe
520

Central
Europe
1,416

North
America
220

Eastern
Europe
321

Asia
371

Southern
Europe
548
Middle
East
260

Central
America
50

South
East Asia
152
South
America
263

Africa
34

Australia &
Oceania
45

ITI World Symposia:
Attendance 1988 – 2014
2014

Geneva

4,200

2010

Geneva

4,000

2007

New York

3,000

2005

Munich

2,600

2002

San Diego

2,100

2000

Lucerne

1,800

1998

Boston

1,500

1996

Basel

1,400

1995

Washington

1,200

1992

Basel

1,100

1990

Basel

800

1988

Basel

500

0

4

Total Participants 2014

500

1,000

1,500
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2,000

2,500

3,000

3,500

4,000

4,500

4,200
thereof

69% 31%
male

female

3M ESPE
3Shape
ACTEON
Aesculap AG
American Dental Systems GmbH
Asetronics AG
Bien-Air Dental SA
botiss dental GmbH
brumaba GmbH & Co KG
CCDE - Center for Continuing Dental Education
Cendres+Métaux SA
CREATECH MEDICAL S.L.
CURAPROX
Dental Wings GmbH
EMS Electro Medical Systems SA
EuroPerio8 / EFP
Gebrüder Martin GmbH & Co.KG
Geistlich Pharma AG
Gigadent Deutsche Dental GmbH
Hager & Meisinger GmbH
HELMUT ZEPF Medizintechnik GmbH
Hu-Friedy MfG. Co., LLC
Institut Straumann AG
Instrumentarium Dental
Ivoclar Vivadent AG
Jeder GmbH Sinuslift Technology
Kea Software GmbH
Koine Italia SAS di Stefano Lastrucci & C
Master of Oral Implantology /Goethe University Frankfurt
mectron s.p.a.
Medartis AG
Merighi Umberto - Strumenti odontoiatrici
META by C.G.M. Spa
Morita
National Foundation for Ectodermal Dysplasias
Neohm
NOUVAG AG
NSK Europe GmbH
OEMUS MEDIA AG
orangedental GmbH & Co. KG
Osseous Technologies of America
Osstell AB
OsteoBiol by Tecnoss
Osteogenics Biomedical, Inc.
Osteology Foundation
Philips GmbH
Planmeca Oy
Quintessence International Publishing Group
Saniswiss Inc.
Satelec-Acteon Equipment
Sirona Dental GmbH

Soredex
STARMED GBR
Storz am Mark GmbH
Style Interiordesign
Switzerland Convention & Incentive Bureau (SCIB)
UNIDENT S.A.
USTOMED INSTRUMENTE GmbH & Co. KG
W & H Dentalwerk Bürmoos GmbH
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Key Facts
Figures

Past Contacts
Key
Exhibitors

Date
Thursday, May 4 to Saturday, May 6, 2017
Venue
Messe Basel (Hall 1), Switzerland
www.mch-group.com/basel
Language
The official language is English with simultaneous
translation into: French, German, Italian, Japanese,
Portuguese, Russian, Spanish, Turkish.
These languages are subject to change depending on
demand.
Target Group
General Practitioners
Oral & Maxillofacial Surgeons
Periodontists
Prosthodontists
Dental Technicians

Scientific Program Committee
Daniel Wismeijer, Netherlands (Chair)
Stephen Chen, Australia
Bo Chen, China
David Cochran, USA
Tony Dawson, Australia
Bjarni Pjetursson, Iceland
Waldemar Polido, Brazil

Congress Organization
Interplan
Congress, Meeting & Event Management AG
Landsberger Strasse 155
80687 Munich
Germany
Delegate Registration
Ms. Daniela Fink
Phone: +49 89 54 82 34 810
Fax:
+49 89 54 82 34 43
Email: iti2017@interplan.de

Organizing Team
Daniel Buser, Chair
Friedrich Buck
David Cochran
Adrian Haupt
Patricia Peter
Sven Pfeiffer
Petra Werder
Daniel Wismeijer

Accommodation
Phone: +49 89 54 82 34 9055
Fax:
+49 89 54 82 34 44
Email: hotelliaison@interplan.de
Host Organization
ITI International Team for Implantology
Peter Merian-Strasse 88
4052 Basel
Switzerland
Phone: +41 61 270 83 83
Fax:
+41 61 270 83 84
Email: events@iti.org

Exhibition Sales Contact
Ms. Elena Baier
Phone: +49 89 54 82 34 40
Fax:
+49 89 54 82 34 45
Email: e.baier@interplan.de

Exhibition Space
EUR 1,000/m2

Expected Attendance
4,200 participants from over 80 countries

Exhibition Hours *
Thursday, May 4, 2017
Friday, May 5, 2017
Saturday, May 6, 2017

from 08:30 to 19:30
from 07:45 to 19:00
from 07:45 to 16:45

* subject to change

All prices are net and subject to statutory sales tax
according to European/Swiss law.

Key Dates
Mar
16

March 2016
Exhibitor invitation
is sent out

6

Mar
16

March 2016
World Symposium website
goes online

Be part of the network ITI World Symposium 2017

Jun
16

June 2016
Symposium registration
opens

Jun
16

June 2016
Deadline for
Corporate Forum program

Jul
16

July 2016
Program is published (PDF)
Mobile app is activated

Sept
16

September 2016
Distribution of the
Exhibitor Manual

Dec
16

December 2016
Poken webinars for
exhibitors on a regular basis

Feb
17

February 2017
Deadline for early-bird
registration

Be part of the network ITI World Symposium 2017
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Program at a Glance

THURSDAY, May 4, 2017
08:30
08:45
09:00
09:15
09:30
09:45
10:00
10:15
10:30
10:45
11:00
11:15
11:30
11:45
12:00
12:15
12:30
12:45
13:00
13:15
13:30
13:45
14:00
14:15
14:30
14:45
15:00
15:15
15:30
15:45
16:00
16:15
16:30
16:45
17:00
17:15
17:30
17:45
18:00
18:15
18:30
18:45
19:00
19:30
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09:00 - 12:00
Pre-Symposium Corporate
Forum

Theme

FRIDAY, May 5, 2017

SATURDAY, May 6, 2017

08:30 - 10:15
ITI World Symposium 2017
Plenary session

08:30 - 10:00
ITI World Symposium 2017
Plenary session

10:00 - 10:45 Coffee break
10:15 - 11:00 Coffee break
11:00 - 13:00
ITI World Symposium 2017
4 Breakout sessions
12:00 - 13:00
Lunch for Pre-Symposium

13:00 - 15:30
ITI World Symposium 2017
Plenary session
Opening and Keynote address

10:45 - 12:15
ITI World Symposium 2017
Plenary session

12:15 - 13:45 Lunch

13:00 - 14:15 Lunch

14:15 - 16:00
ITI World Symposium 2017
Plenary session

13:45 - 16:30
ITI World Symposium 2017
Plenary session

15:30 - 16:15 Coffee break
16:00 - 16:40 Coffee break
16:15 - 18:15
ITI World Symposium 2017
Plenary session

Key factors for
long-term success.

16:30 End of ITI World
Symposium 2017

16:40 - 18:00
ITI World Symposium 2017
4 Breakout sessions

Topic Areas:
• Keys to planning
• Keys to implant dentistry: material, design
• Keys to surgery
• Keys to prosthetics
• Keys to aftercare
• Keys to regeneration
• Keys to the future: expert panel session for young professionals (< 35 years)
• Keys to successful maintenance and managing complications
• What doors can we open with the keys we now have?

18:00 End of day 2
18:15 End of day 1
18:15 ITI Reception

Be part of the network ITI World Symposium 2017

19:30
Symposium Party
presented by Straumann

19:30
ITI Annual Dinner

Be part of the network ITI World Symposium 2017
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Venue

Situation Map
Exhibition
Square
Tram 1/2/6
City

Hall 1

RAMADA
Plaza Hotel

Tram 1/2/6
German Railway
Station

3

1

8
7
Tram 1/14
Dreirosenbrücke

The ITI World Symposium 2017 will be held in Hall
1 of the Messe Basel, the largest exhibition center in
Switzerland that regularly hosts international events
such as BASELWORLD and Art Basel. This unique
location at the borders of France, Germany and
Switzerland is easily accessible by air, rail and car.
Basel’s efficient public transportation system is free
of charge to all hotel guests. With 1,000 hotel rooms
within walking distance and a further 8,000 rooms
in the city center, Basel is the perfect spot for this
major implant dentistry event.

The Exhibition Space
The exhibition space will be perfectly integrated into
the state-of-the-art event concept. All stand spaces
offered are highly attractive and surrounded either
by catering stations or the ITI information zones. The
exhibition layout ensures a smooth flow of participants and supports the maximization of exhibitor-toparticipant contact.

7

6
4

5

2

7

4

Tram 1/14
Dreirosenbrücke
Parking
Event Hall

The Lecture Hall
With seating for 5,000, the ITI World Symposium 2017
will once again have the largest auditorium available
for an implant dentistry event at its disposal. In addition to plenary sessions, the program also includes a
number of parallel sessions.

10
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Messe Basel
Messeplatz, 4005 Basel
Switzerland
www.mch-group.com/basel

1) RAMADA Plaza Hotel
2) Congress Center Basel
3) Expo Shop
4) ATM
5) Post Office ATM
6) Parking Messe Basel
7) Taxis
8) Customs

Hall 4
Congress Center
Basel

Be part of the network ITI World Symposium 2017
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Exhibition Floor Plan

Storage
Area

TERMINAL B - EXHIBITION AREA

ITI Publications

Terminal
Cafe

Catering

ITI Online
Academy

Catering

C

Exhibition Area

Plenary
Terminal A

Terminal
Lounge

Gateway Boulevard

Expo
Overview

ITI Study Clubs
12
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ITI
Sections

Terminal
Bar

Terminal
Lounge

Exhibition Area

Catering

Catering

Catering

ITI Tower
Lounge

Exhibitor
Catering
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Exhibitor Packages

Exhibition Space and Exhibition Booths

Become a Platinum, Gold, Silver or Bronze Sponsor of the ITI World Symposium 2017 and benefit from our very
attractive and comprehensive packages. Each category is defined by a maximum total of square meters. We will
be happy to discuss your ideas and preferences to optimize your booth.
BRONZE

SILVER

GOLD

PLATINUM

9 - 14

15 - 24

25 - 34

≥35

Priority in choice of booth location

-

3rd

2nd

1st

No. of exhibitor badges
(incl. lunch, coffee breaks,
scientific sessions)

2

4

6

8
(1 additional badge
per additional 3 m²)

Purchase of additional ITI World Symposium 2017 tickets at a preferential
price (EUR 350)

✓

✓

✓

✓

Logo recognition in pre-program PDF
(updated on a regular basis)

×

×

✓

✓

Logo incl. link to company website on
ITI World Symposium 2017 website

✓

✓

✓

✓

Logo and company profile in ITI World
Symposium 2017 mobile app

✓

✓

✓

✓

Logo display on LED screen in catering
area

✓

✓

✓

✓

Logo recognition in badge program

✓

✓

✓

✓

Personalized email footers

✓

✓

✓

✓

Logo on ITI World Symposium 2017
photo wall

×

✓

✓

✓

Company logo in the exhibitor edition
of the ITI World Symposium 2017
Newsletter

×

×

✓

✓

Advertising on LED screen in catering
area displayed during each break

×

2 slides

Video
(max. 45 seconds/
no surgeries)

Video
(max. 90 seconds/
no surgeries)

Discount on additional sponsorship
deals as offered

×

5%

10%

15%

Opportunity to host a corporate forum
at additional cost (only 3 slots of 30
minutes each are available)

×

×

✓

✓
(priority in slot
selection)

Basic furniture package:
- 1 rectangular table (white)
- 1 information desk (white)
- 2 chairs
- 1 waste-paper basket

✓

×

×

×

1 Touchpoint

1 Touchpoint

2 Touchpoints

3 Touchpoints

EUR 175
per additional
Touchpoint

EUR 175
per additional
Touchpoint

EUR 175
per additional
Touchpoint

EUR 175
per additional
Touchpoint

EUR 9,000
for 9 m2

EUR 15,000 for
15 m2

EUR 25,000 for
25 m²

EUR 35,000 for
35 m²

EUR 990 per
additional m²

EUR 950 per
additional m²

EUR 900 per
additional m²

EUR 850 per
additional m²

Exhibition space (in m²)

Poken Touchpoints for information
exchange and lead generation
(incl. analytics)
Price excl. VAT

Space rental: EUR 1,000/m² net
The minimum size of an exhibition booth is 9 m².
The space rental includes:
•	Net booth area (floor space only, without equipment)
• Technical Service Kit
•	General lighting, air conditioning, heating and
general cleaning of the aisles
• Services as per selected package
The space rental does not include:
• rental booths
• additional furniture
• partition walls
• carpets
• booth cleaning
• telephone and data lines
• water supply
• electricity
• exhibitor insurance
Booths
Except for individual booth constructions, only shell
scheme booths will be accepted. Exhibitors should
erect (white) walls between neighboring booths at
their own expense. Further information on booth
design and extra equipment will be available to all
registered exhibitors on the exhibition service website.
All booth designs must be submitted to Interplan for
compliance with regulations and approval by the end
of January 2017.
Shell scheme package
A shell scheme is available for hire and charged as an
additional cost per square meter as below. The shell
scheme booth can be booked via the order form provided by Interplan.

The shell scheme booth includes:
• Standard carpet over entire surface of booth
• Basic construction, profiles and cross-bars
• White walls
•	Cross-brace beam construction along the open
booth front
•	White name boards with black lettering (1 name
board per open side, max. 30 characters per name
board)
• Spotlights 100W (1 spot per 3 m²)
• 1 electrical socket (power supply is not included)
• Installation, dismantling and transport
• Client services
Basic furniture package
Exhibitors can order a basic furniture package via
Interplan. The price for the basic furniture package is
EUR 225 and includes the following items:
•
•
•
•

1 information desk (white)
1 rectangular table (white)
2 chairs
1 waste-paper basket

If you prefer to personalize your shell scheme booth, a
large range of additional fittings can be ordered from
Interplan’s web shop, which will open after the Exhibitor Manual is distributed in September 2016.
All prices are net and subject to statutory sales tax according to European/Swiss law.

Sale of products
The direct sale of products from the stand is prohibited. However, exhibitors are permitted to take orders
for products at the stand.

Additional costs for shell scheme package:
EUR 98/m² net

All prices are net and subject to statutory sales tax according to European/Swiss law. Allocation of space within each category will take place on a
first come, first served basis. Priority in the choice of booth location can only be guaranteed if registration takes place before August 31, 2016.

14
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Increase Brand Awareness
Isn’t it frustrating when visitors drop by your booth
and leave without talking to someone? You have no
way of discovering what they are interested in or
following up with them, as they have not left their details. What about if you have run out of business cards
or brochures? Touchpoints allow visitors to collect
information digitally by touching their Poken interactive USB stick to any of your Touchpoints. As soon
as the light in the devices glow green, you know that
they have your information and their contact details
have been stored with you for later reference.
It’s the easiest way to build up your event contact list.
So, what is a Poken?
A Poken is an interactive USB stick. Think of it as a digital business card as well as a briefcase, which visitors
use to collect your information and leave their details,
via your Touchpoints.

Touchpoint:
Spark customer engagement
and boost your brand!
An exciting new addition to your ITI World Symposium 2017 exhibitor package is the Poken Touchpoint and
metrics reporting. Engage customers and increase awareness of your brand by sharing information digitally with
the Poken Touchpoint. Your interactive key to more effective lead generation, Touchpoints save the details of
everyone who collects your information; giving you first hand insight into customer interests.
•
•
•
•
•

Touchpoints for immediate and easy data exchange with event visitors
Increase interactions along with your return on investment
Generate leads that are qualified, easy to track and organize
Gain insight into what your prospective customers are really interested in
Go green with a paperless booth – save on paper and printing costs

As an exhibitor at the ITI World Symposium 2017, at
least one Poken Touchpoint is included in your exhibitor package. A Touchpoint is a small digital sticker,
that contains the virtual links to all the information
you would like your booth visitors to take away with
them. Touchpoints need to be placed prominently in
your booth, so they are easily seen by visitors. You can
stick your touchpoint directly onto one of your display
walls, or on the strategically placed marketing materials in your booth. DIN A4 stand-up placards with your
marketing visuals can also be ordered for the booth.
Visitors are all issued with a Poken interactive USB
stick, which attaches to their lanyard. To access a
touchpoint, visitors simply hold their Poken against
the touchpoint and wait for the green glow. This
means that the two devices have synchronized and a
data exchange has taken place. They walk away with
your information and in exchange, you receive their
contact details.
Following up leads has never been easier!
Touch to collect
Using your Poken Touchpoint, you can ensure visitors
collect the information you would like them to have

about your company, products and services. Via your
Touchpoint, visitors collect files of up to 30 MB in
a wide range of different formats. You can provide
Word files and PDFs, as well as image files and links to
videos and further information.
The more Touchpoints you use, the more precisely you
can share your information. Each time visitors touch
their Poken to one of your Touchpoints, a record of
what information they collected is recorded, along
with their details. They can then go away and read
it at their leisure by accessing their account on the
Poken portal. The beauty of this approach is that you
can continue to update the material stored on your
touchpoints, even after the visitor has collected it, and
be sure that your pro-spective customers will always
have the latest version.
How to measure your success?
Instead of picking up business cards and noting email
addresses or telephone numbers, let your Touchpoint
do the work for you. Poken reports provide a detailed
summary of all the Poken interactions at your booth,
as well as what company and marketing materials
have been collected and downloaded by visitors. This
gives you precise insight into who visited your booth
and what was important to them.
By investing in more touchpoints, you can divide
your information by product or service, or according
to other marketing-driven criteria, to generate more
detailed reports and richer market insight.
Green is good
Environmental considerations are an important aspect
of life today. By using one or more touchpoints in your
booth, not only are you minimizing your environmental foot print, but you can cut your costs for print
publications and transport. Instead of providing flyers
and brochures that are expensive and may need to be
updated within a short time, you offer your visitors
a source of current information that you can update
digitally as it changes.
Not only do you need fewer staff on hand, but you also
make a contribution to the environment.

supported by
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Sponsorship Opportunities

Corporate Forum
Gold and Platinum Sponsors have the possibility to host a Corporate
Forum at an additional cost.

In addition to the exhibition, a limited number of exclusive sponsorship deals are offered
within the exhibition hall. These sponsorship opportunities contribute to your company
making a lasting impression on delegates. Please contact us by email or phone to share your
ideas and wishes.

Take the opportunity to deliver a scientific lecture that highlights your
products or services to a maximum of 4,500 participants.
This fantastic opportunity will be offered at a price of EUR 8,000 net per
30-minute time slot.
Companies interested in hosting a Corporate Forum can obtain further
information by contacting ITI Headquarters directly:

Push Clean
Tablet
This all-natural disposable towel
in its compact tablet form is
ideal for use after visiting the
catering area. Your logo can
appear on the top of the Push
Clean.
- excluding production costs

EUR

3,000

Available to 1 sponsor only

Post-it Page
Markers

City Map
A city map of Basel – a practical giveaway that also provides
participants with a timely
reminder of your company, especially outside congress hours.

Personalize Post-it page markers for use during the congress
and later on.
- excluding production costs

price upon request

EUR

Available to 1 sponsor only

Available to 1 sponsor only

Sven Pfeiffer
Event Manager
ITI International Team for Implantology
Peter Merian-Strasse 88
4052 Basel
Switzerland
Phone: +41 61 270 83 98
Fax:
+41 61 270 83 84
Email: sven.pfeiffer@iti.org

3,000
Storage Space

Hotel Advertising/
Keycard Envelopes
Welcome the congress participants to their hotel with your
company logo and a personal
message on their keycard
envelope. Coupons and invitations can also be added to the
envelope.
price upon request

Options & price upon request

Water Dispenser

Poken Challenge

Water dispensers are located at
refreshment stations throughout the congress center. These
stations can be branded with
your company logo.
- f ree refreshment for participants
-b
 randing of the dispenser with
your logo or your roll-up next
to the dispenser

Increase booth traffic by being
a part of the Poken Challenge a competition for participants
with prize awards.
- including Touchpoint &
stand-up placard

EUR

2,500

Exhibitors requiring additional storage space outside the designated
booth area can contact:
Ms. Dana Leissle
Phone: +49 89 54 82 34 801
Fax:
+49 89 54 82 34 45
Email: d.leissle@interplan.de

price upon request

EUR

750

10 dispensers available
All prices are net and subject to statutory sales tax according to European/Swiss law.
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Important Information
To achieve optimal booth results, please read this page
carefully and fill out the order forms as requested.
Participation:
Participation in the ITI World Symposium exhibition
is by invitation only. Any companies that have not received an invitation but would like to participate
should contact the PCO/organizer for more information. The ITI reserves the right of final decision on
participation in the congress exhibition.
Exhibitor registration:
Free exhibitor badges according to the selected exhibitor package will be provided. These badges include
lunch, coffee breaks and scientific sessions. Purchase
of additional exhibitor badges for company employees
only will be charged at a preferential price (EUR 350).
An exhibitor registration form will be included in the
Exhibitor Service Kit. All exhibitors must register prior
to the given deadline.
Booking and allocation of exhibition space:
Registration forms should either be mailed or faxed
to Interplan’s exhibition department. A signed reservation form for a booth is regarded as binding. Terms
and conditions will apply. Please also fill out the ‘Important Company Details’ form so that we have the
correct information for billing and correspondence.
Hotel accommodation:
Exhibitors are advised to make their individual and
group reservations via hotelliaison@interplan.de as
early as possible.
Booth construction:
The exhibitor can order a shell scheme booth from
Interplan. Exhibitors can use their own booth as
long as it complies with the general rules and
regulations published in the Exhibitor Service Kit.
All booth designs must be submitted to Interplan
for compliance with regulations and approval before
the end of February 2017.
Payment policy:
Please note that the space available is limited. Payment is due within 30 days of receipt of invoice and
should be made by electronic transfer (no cash or

20
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cheque payments). Payment by installments may be
offered upon request. Please ensure the amount transferred is the total due without any bank charges to the
recipient, Interplan. Please ensure that your name and
complete invoice number are included on the transfer
notice.
Official currency/VAT regulations:
All exhibition and sponsorship costs are quoted in
EUR. All prices are subject to statutory sales tax according to European/Swiss law.
Cancellation:
Cancellations must be made in writing. Cancellation
of all or part of the exhibition space booked will be
accepted according to the conditions below:
Cancellation
by October 22, 2016
		

refund of 75% of
the total stand cost
(25% cancellation fee)

Cancellation
after October 22, 2016
		

no refund and all
outstanding monies due
(100% cancellation fee)

Exhibition materials:
When registering for participation, prospective exhibitors must include a brief description of all the products intended for presentation during the ITI World
Symposium 2017. This information is binding and is
a precondition for authorization to participate in the
exhibition.
The consequence of false or incomplete statements
prior to the show and/or non-compliance on site will
be the exclusion of the exhibitor from the exhibition.
If, for the above reasons, a firm‘s application is
declined prior to the congress or a firm is excluded
on site, the exhibitor will be obliged to bear all the
resulting expenses. Fees charged for the booth will not
be refunded.
Conclusion of agreement/rescission:
This agreement constitutes the formal conclusion of
transaction. In accordance with the general terms and
conditions, the contract is binding as soon as it has
been countersigned by the ITI. From that point on,

rescission is no longer free of charge. The conditions
of cancellation as defined in the cancellation policy
apply.
Events organized by the exhibitors:
No scientifically-related meetings (e.g. courses, forums,
workshops, press conferences) may be held within a
range of 50 km of the Symposium during and within
one week before and after the ITI World Symposium
2017. Exceptions may be made upon agreement with
the ITI.
Use of ITI logo/Congress logo:
The use of the ITI logo as well as the ITI World Symposium logo is strictly forbidden in any publicity, advertising, signage, product, printed matter, film, video, other
media, etc. without the express permission of the ITI
in writing.

toward Third Parties in regard to all procedures and
data worthy of protection. Each party will ensure that
all personnel and agents entrusted with the tasks
and duties, including all procedures in connection
with this cooperation, are aware of and adhere to this
commitment. The collection, storage and processing
of personal data is unavoidable for registration for the
above-mentioned meeting. This is done exclusively for
the purpose of organizing and holding the Symposium.
The exhibitor‘s data will only be forwarded to those
Third Parties that are directly involved in the Symposium schedule and if the organizational agenda requires
it (e. g. organizer, conference center, technical supplier
at exhibition).
The ITI is required by law to obtain the exhibitor‘s permission for the above and without it the exhibitor may
not exhibit or engage in sponsorship activities during
the Symposium.

Advertising/promotional activities:
On site, exhibitors are limited to their allocated booth
space for any advertising or promotional activities.
Liability:
The exhibitor is liable for any damage to the premises
incurred by him, his staff or other third parties hired
to carry out work on the booth during the congress, as
well as during setup or dismantling. Any damage will
be assessed and charged to the exhibitor.
Force majeure:
Given compelling circumstances beyond the responsibility of the ITI, or in the event of force majeure, the
ITI shall be entitled to cancel, postpone or cut short
the event in question. If, for one of the aforementioned reasons, the event should not take place, then
the ITI shall be entitled to retain up to 25% of the
invoice amount by way of general expenses. A claim
by the ITI against the exhibitor above and beyond this
amount shall arise only if the exhibitor has commissioned special, additional work as the result of which
expenses have been incurred.
Data Protection/confidentiality:
During the entire duration of their cooperation as well
as after termination of this agreement, the Partners
agree to maintain strict confidentiality and secrecy
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General Terms and Conditions
1. Scope of application
These General Terms and Conditions shall apply to all business
relationships between INTERPLAN Congress, Meeting & Event
Management AG, Landsberger Straße 155, D-80687 Munich, Germany
– hereinafter referred to as ‘Interplan’ - and all firms operating in
the area of the planning, organization and execution of conferences
and events, both within Germany and abroad. Any provisions,
supplements, agreements or collateral agreements at variance with
these Terms and Conditions shall be valid only if confirmed in writing
by Interplan. Any General Terms and Conditions of Business or of
Purchase shall not be considered part of the content of a contract
unless confirmed in writing by Interplan. The General Terms and
Conditions of Interplan shall apply only with respect to business
persons as defined in § 310 I of the German Civil Code [BGB].
2. Conclusion of Contract
When Interplan receives a signed registration form it has issued,
particularly in regard to exhibition space or a presentation service,
the company proposes a binding contract. Interplan can accept this
contract from the Company concerned within a period of two weeks
by confirming the order in writing.
Upon timely receipt of the order confirmation, a binding contract shall
go into effect between the Company and Interplan.
3. Assignment of exhibition space
The position of the allocated exhibition space can be gathered from
the layout sketch. Booth space is allocated according to the exhibitor
package selected and also the order in which reservations are received
in each category. Where possible, requests for booth placement in a
particular location will be honored. The allocation of a booth shall be
confirmed in writing.
As planning for the event moves forward, unforeseen circumstances
may give rise to slight deviations in space assignments; these deviations may account for up to 10 percent in terms of the position or size
of the individual booths. In the event, this shall not give rise to any
claims against Interplan made by the exhibitors affected.
4. Services/implementation
As a matter of principle, the services listed on the registration forms
shall be final. While it is possible to incorporate additional services,
e.g. the additional placement of advertising materials, within the
framework of additional agreements, this must be coordinated with
Interplan in advance and also approved by Interplan.
Interplan shall ensure the implementation and monitoring of the
services reserved during the course of the conference. Interplan does
not, however, provide any guarantees of the numbers of visitors, the
participation of all announced speakers, or of program content, nor
does it provide any sales guarantees whatsoever.
5. Leasing of booths
Where the contract features the leasing of booths, the following shall
apply:
As a matter of principle, only the area itself is hired out. The rental
price does not cover any structures, connections and/or equipment.
The maximum booth height indicated in the information provided
to the exhibitor may not be exceeded. Booth structures and banners
may not be positioned in such a way as to impede the promotional
advertising of adjoining booths. The back walls of exhibition booths
must always be kept clean and free of obstacles, from the floor to
the top edge.
The details in terms of booth construction, booth design and/or
additional provisions are set out in the General Information for Exhibitors specific to the conference in question, and/or in the Exhibitors‘
Manual, and shall be binding for the Company.
6. Regulations of government authorities
The Company shall have full responsibility for compliance with
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regulations set by regulatory authorities pertaining to fire and
radiation protection, and relating to accident prevention. The
Company shall guarantee that all specifications and regulations
are passed along to all parties concerned, e.g. agencies, trade-fair
construction staff, etc., and shall vouch for compliance with these
these measures by third parties. The internal provisions within the
exhibition building, in particular, shall be binding with respect to all
exhibitors and their suppliers.
Under the guidelines of the Accident Prevention Working Group
[Arbeitsgemeinschaft für Unfallverhütung], the Company shall be
under obligation to exhibit only fully operational and safe machinery,
devices and other equipment, in keeping with the accident-prevention
regulations of the respective trade association. The applicable
regulations set out in the Equipment Safety Law [Gesetz über
technische Arbeitsmittel] of 24 June 1968 (BGBL B, Page 717) must
be observed. The Company shall be liable for all personal injury or
property damage arising through machinery, devices, equipment, etc.

chures, travel expenses for speakers, presentation material, etc., shall
not constitute part of the prices set forth under contract and must be
borne by the Company.

7. Execution of extra-conference events
The following provisions shall apply to the execution of extraconference events:
In the placement and execution of extra-conference events, the topics
and competitor situation of parallel events will be taken into
consideration where possible. There shall be no claim to a particular
time slot, room, or specific location for the exhibition booth.
Interplan shall make efforts to see that all information on the
extra-conference events is published in printed materials distributed
for the conference, and on the Internet. To this end, the Company
shall undertake to communicate to Interplan both the title and
agenda for the extra-conference events on or before the agreed date.
Delays in communication may result in non-publication, or incomplete
publication, of this information.
As a rule, the same rooms involved in the normal course of the
conference will also be available for extra-conference events. The
technology and equipment already in place shall be available to the
Company. Should the Company request alterations, it shall have no
claim whatsoever to having these alterations carried out.
In particular, requests expressed in this regard can only be fulfilled if
and as time permits. Additional expenses arising as a result of this
shall be borne by the Company.
As a matter of principle, the Company itself shall be responsible for
any continuing-education certification offered in connection with
extra-conference events and for issuing certificates on site.

11. Administration/processing fees
The invoicing information required along with the registration forms,
together with any data relevant to contractual arrangements and
implementation, must be communicated correctly to Interplan. If
additional administrative expense should be incurred as a result of
missing and/or incorrect data, this expense shall be replaced by the
Company in an amount not less than a lump-sum processing fee of
EUR 250.

8. Terms of payment
As a matter of principle, the prices indicated in the registration forms
and in other documentation provided by Interplan are in EUR; these
are net prices and, at the time of the event, will be invoiced along with
the VAT applicable at the time and, where indicated, in accordance
with the VAT provisions of the country in which the event is held.
Upon conclusion of the contract, in accordance with Clause 2, the
entire amount shall fall due for the services booked. Interplan shall
send a proper invoice to the Company.
The entire invoice amount shall fall due within the payment period
indicated and without a cash discount. Any bank fees for transfers of
funds from abroad and, where indicated, exchange-rate differences
shall be borne by the Company.
In the event that payment of the rental price by the Company is
not forthcoming, Interplan shall be entitled to withdraw from the
contract, provided that the Company was issued a reasonable payment
deadline, or that issuing such a deadline is not essential under the
provisions of law.
9. Incidental expenses
All additional services ordered shall be invoiced separately. Regardless
of this, the Company can be billed a pro rata, lump-sum for waste
disposal in accordance with the information provided to exhibitors.
Expenses incurred for any production of advertising material and bro-

10. Cancellation/termination
Cancellations/terminations of contract must be received in writing by
Interplan.
Following conclusion of the contract, and in exchange for payment
of a cancellation fee equal to 25% of the contractually agreed total
amount, the Company shall be entitled to cancel/terminate the contract until 22 October 2016.
Once this deadline has passed, 100% of the contractually agreed total
amount shall fall due.
This provision shall also be valid for contracts concluded on dates that
are already past the cancellation/termination deadline.
Other conditions of cancellation specified in conference-specific documentation shall take precedence.

12. Visual and audio recordings, audio playback
Visual and audio recordings, and broadcasts by the Company or third
parties, shall be subject to the consent of Interplan, and of the persons involved. The use of megaphones, loudspeakers or other means
of audio playback is prohibited. In any event, care shall be taken that
the proceedings of the event are not disturbed. Registration with and
payment of fees to SUISA shall be the responsibility of the Company.
Interplan shall be entitled to have photographs, drawings, and film or
video recordings of the proceedings of the conference produced, and
to use these for advertising or press publications; the Company shall
not be entitled to object or assert claims for remuneration in this
regard.
13. Force majeure
Given compelling circumstances beyond the responsibility of Interplan, or in the event of force majeure, Interplan shall be entitled to
cancel, postpone or cut short the event in question. If, for one of
the aforementioned reasons, the event should not take place, then
Interplan shall be entitled to retain up to 25% of the invoice amount
by way of general expenses. A claim by Interplan against the Company
above and beyond this amount shall arise only if the Company has
commissioned special, additional work as the result of which expenses
have been incurred.
14. Non-disclosure
The Parties hereto hereby undertake to maintain absolute confidentiality and strict silence towards third parties with regard to all the
proceedings and data meriting protection throughout the entire duration of their collaboration and following termination of this Contract.
Each Party shall assign this obligation to those persons and assistants
involved in the tasks provided for hereunder, and shall likewise place
these individuals under an obligation of strict confidentiality. FSA
rulings that deviate from this agreement take precedence.

This takes place exclusively for the purpose of organizing and carrying
out the conference or event in question. These data are passed along
only to such third parties as are directly involved in conducting the
conference or event, and where organizational concerns require this
(e.g. organizers, conference center, suppliers to the trade fair/for
presentation services).
With his or her signature on the Interplan registration form issued by
Interplan, the signatory declares his or her consent that the personal
details entered on the form may be collected, stored, processed
and, as required, made available to third parties, e.g. the organizer,
within the scope of preparing for and carrying out the conference in
question.
Interplan is required by law to obtain the consent of the Company for
the collection, storage and processing of personal data. If the Company should fail to grant its consent, Interplan shall be entitled to refuse
the Company admission to the conference or event.
16. Collateral agreements
Collateral agreements to a particular contract, or to these General
Terms and Conditions, shall be legally binding only if confirmed in writing by Interplan; the situation shall be different if legally unrestricted
actual authority or apparent authority exists.
17. Liability and forfeiture clause
Strict liability on the part of Interplan for initial material defects is
hereby precluded.
Claims by the Company against Interplan shall expire if they are not
lodged in writing with the other Party within three months of the
deadline.
If Interplan should reject the claim in writing or if it should fail to
state its position within two weeks following assertion of the claim,
then the claim shall be considered forfeited unless lodged in court
proceedings within three months of rejection or expiry of the deadline.
These deadlines shall not apply to claims by the Company against
Interplan for injury to life, limb, or health, nor for claims arising out of
gross negligence or intent.
18. Final provisions
Even where the Company has its headquarters abroad, all legal
relationships between the two parties shall be governed by the laws of
the Federal Republic of Germany; the United Nations Convention on
Contracts for the International Sale of Goods in its respective iteration
does not apply.
Any disputes arising hereunder shall be resolved before a court of
law having jurisdiction in the city in which Interplan maintains its
headquarters.
A prerequisite and condition to an obligation by Interplan to fulfill its
contractual commitment – and to participation in the conference or
event – shall be payment in full of the total invoice amount.
Should the Company comport itself in violation of the contract,
particularly through non-payment of the purchase price due, Interplan
shall be entitled, pursuant to applicable provisions of law, to withdraw
from the contract.

15. Data-protection clause
Interplan treats all person-related data in accordance with the provisions of the law, and particularly the requirements of the German
Federal Data Protection Act [Bundesdatenschutzgesetz].
The collection, storage and processing of personal data is an indispensable component of registration for the respective conference or
event.
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C Exhibitor Registration
We hereby request
Requested size: (width)

C Additional Sponsorship Opportunities

m² exhibition space at ITI World Symposium 2017
m x (depth)

m

Please note that a waste disposal fee of EUR 2.50 per square meter will be charged.
All prices are net and subject to statutory sales tax according to European/Swiss law.
We would prefer:
■ Row booth (1 side open)
■ Corner booth (2 sides open)
■ Peninsula booth (3 sides open, plus 10% surcharge)*
■ Island booth (4 sides open, plus 15% surcharge)*
*Surcharges are waived for silver, gold and platinum sponsors.
Please enter your requirements below.
Our booth should have the following height:
m and should be as follows:
(e.g. measurements, closed left side, connection to water supply etc.)

■

We hereby book the following marketing measures at the ITI World Symposium 2017

■
■
■
■
■
■

Post-it Page Markers
Water Dispenser
Hotel Advertising/Keycard Envelopes
Push Clean
City Map
Poken Challenge

For your information: This application is a binding agreement depending on exhibition space and availability and according to the ITI exhibition conditions. Interplan AG has the right to adjust the requested stand size according to the overall concept. A corresponding invoice will be sent out separately.
I have been informed that all data collected in the context of my registration will be treated according to the regulations specified by the Bundesdatenschutzgesetz (BDSG = Federal Data-Protection Act). Passing on my data to third parties is fundamentally prohibited. I do, however, consent to allow the use
and transfer of my data to co-workers, sponsors and co-promoters of Interplan AG insofar as these individuals are directly involved in the organization and
execution of the abovementioned event and insofar as the organizational activities necessitate such use and transfer. All involved persons are obliged to abide
by the regulations specified by the BDSG.

City, Date
We would like to be placed

■ not directly beside ■ directly beside the following companies:

EUR 3,000
EUR 2,500
price upon request
EUR 3,000
price upon request
EUR 750

Stamp/Signature

I have been informed of my right to refuse to allow my data to be used for the purposes of advertising and marketing according to § 28 paragraph 3 BDSG.I
have also and especially been informed that I can, at any time, revoke my permission to have my personal data used for advertising purposes.
If you wish to revoke your permission to transfer your data to third parties, please write to Interplan AG,
Landsberger Straße 155, 80687 Munich, Germany or database@interplan.de

The following products will be displayed during the exhibition (mandatory field):
City, Date

■
■
■

We intend to use our own design booth (roll-up booths and folding booths are not allowed)
We would like to rent a shell scheme booth via Interplan. Price per m²: EUR 98
We would like to rent a basic furniture package via Interplan. Price package: EUR 225

Company

Department

Address

Postcode, City, Country

Contact person

Position/Function

Phone/Extension

Fax

Email

Website

For your information: This application is a binding agreement depending on exhibition space and availability and according to the ITI exhibition conditions. Interplan AG has the right to adjust the requested stand size according to the overall concept. A corresponding invoice will be sent out separately.
I have been informed that all data collected in the context of my registration will be treated according to the regulations specified by the Bundesdatenschutzgesetz (BDSG = Federal Data-Protection Act). Passing on my data to third parties is fundamentally prohibited. I do, however, consent to allow the use and
transfer of my data to co-workers, sponsors and co-promoters of Interplan AG insofar as these individuals are directly involved in the organization and execution of the abovementioned event and insofar as the organizational activities necessitate such use and transfer. All involved persons are obliged to abide by
the regulations specified by the BDSG.

City, Date

Stamp/Signature

I have been informed of my right to refuse to allow my data to be used for the purposes of advertising and marketing according to § 28 paragraph 3 BDSG.I
have also and especially been informed that I can, at any time, revoke my permission to have my personal data used for advertising purposes.
If you wish to revoke your permission to transfer your data to third parties, please write to Interplan AG,
Landsberger Straße 155, 80687 Munich, Germany or database@interplan.de

City, Date

Stamp/Signature

Stamp/Signature

C Important Company Details
Name of the company as it should appear in media:

■
■

The invoice address is identical to the address on the booth/sponsor reservation form
The invoice address differs from the previously quoted address and is as follows:

Company

Contact Person

Address

Postcode, City, Country

Value Added Tax (VAT) identification number (for companies registered in the EU only):
If a VAT ID does not exist, please send us by post the original Certification of Residence from your local Tax Authority
Agency as proof that your Company is registered as a taxable entity.
An in-house order number or PO number must be included on all invoices:

■
■

No
Yes

(please provide us with this number within four weeks)

Postal address for invoices (only fill in this part of the form if this address is different):
Company

Contact Person

Address

Postcode, City, Country

Contact person on site (if it is someone other than above):
Name

Phone

Email		
Contact details of the booth-building company (if already known):
Company

Contact Person

Address

Postcode, City, Country

Email

Phone

Please note: If the above details are not available to us, Interplan will use the information that we currently have on record, and cannot guarantee the
completeness or correctness of the content. For subsequent changes of the invoice address a handling fee of EUR 150 will be charged. So please return this
form together with your booking form.
For your information: This application is a binding agreement in regard to exhibition space/sponsorship and availability according to the ITI’s conditions.
Interplan AG has the right to adjust the requested stand size according to the overall concept. A corresponding invoice will be sent out separately.
I have been informed that all data collected in the context of my registration will be treated according to the regulations specified by the Bundesdatenschutzgesetz (BDSG = Federal Data-Protection Act). Passing on my data to third parties is fundamentally prohibited. I do, however, consent to allow the use and transfer
of my data to co-workers, sponsors and co-promoters of Interplan AG insofar as these individuals are directly involved in the organization and execution of the
abovementioned event and insofar as the organizational activities necessitate such use and transfer. All involved persons are obliged to abide by the regulations
specified by the BDSG.

City, Date

Stamp/Signature

I have been informed of my right to refuse to allow my data to be used for the purposes of advertising and marketing according to § 28 paragraph 3 BDSG.I
have also and especially been informed that I can, at any time, revoke my permission to have my personal data used for advertising purposes.
If you wish to revoke your permission to transfer your data to third parties, please write to Interplan AG,
Landsberger Straße 155, 80687 Munich, Germany or database@interplan.de

City, Date
Be part of the network ITI World Symposium 2017

Stamp/Signature
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Book now!
Be a part
of it!

See you
there!

www.iti.org/worldsymposium2017

